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www.wandfluh.com 

• Identify & pursue sales opportunities in the Indian market
• Build strong relationships with clients in diverse regions
• Achieve sales targets and enhance market penetration
• Implement solution selling using hydraulic valve products

Experience 
• 5+ years proven track record of sales across India
• In-depth knowledge of National market and competitors
• Expertise in managing multi-channel sales strategies
• Extensive familiarity with travel across India 
• ZOHO program experience is a plus for applicants
• Proficient and fluent in Spoken English or German 

We offer you 
Great benefits and an opportunity for you to grow within a 
vibrant innovative European company, offering a long-term 
career, travel and further education opportunities. 

Sound Interesting ??
Then please contact us to discuss the position

Wandfluh  India Private Limited, 
Flat 4D, Survey No. 315/1A1, Tambaram Bypass Service-Road, 
Vangaram, Chennai – 600 095, Tami Nadu
India

Managing Director: Singaravelu P
email: singaravelu.p@wandfluh.com

Wandfluh is an International designer, manufacturer, and 
global supplier of premium hydraulic fluid control products, 
with a company focus on offering dynamic careers, industry 
leading innovation and long-term value-added success for 
our customers who use our extensive range of Hydraulic 
valves, system solutions and electronic controls. 

At our NEW Chennai India office, we are looking 
immediately or for an: 

Pan India Sales Person 
Key Responsibilities 




